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Fundraising Tips 
• Set a Fundraising Goal for yourself and team.  

Share your goal with friends, family and co-workers so that they can 
help you fundraise for seriously ill children and their families. 

• Don’t be afraid to make the ask 

• Remember that you can’t raise money to help children if you don’t ask 
people for help. Be proud of what you are doing and your supporters 
will be proud to help you. 

• Hold your own mini-fundraiser 

• From bake sales to car washes to date auctions, movie night, tea party, there 
are lots of easy ways to host your own mini-fundraiser. 

Online Fundraising 
Create your own personal/and or team page that prospective donors can view. 
Upload your contact email list and send out custom emails inviting friends and 
potential sponsors to make an online credit card contribution. Our system is 
safe, quick and easy for all donors and offers a scrolling page to see their 
name! 

Utilize your social media! Facebook, Instagram, Snap Chat, great ways to 
reach lots of people and give updates.  Keep away from asking on Twitter they 
will treat it as spam. Go live to promote. 

Hashtags to use:



#wlarmhcs #walkforkids #families #children #sickchildren #uclamattel 
#fundraise #healthy #walk #supportfamilies

Face to Face 
Ask potential donors for a few minutes of their time so that you can talk 
without interruptions. Let them know why you are participating and remember, 
you are not asking for the contribution for yourself, but for the thousands of 
seriously ill children and their families. The Ronald McDonald house is their 
home away from home during these difficult times and they need our help! 

Telephone 
Get together a list of all your friends, co-workers and other contacts and pick 
an afternoon to sit down and personally call them. It is easy; just let them know 
of your plans to walk in the Ronald McDonald House Long Beach “Walk for 
Kids” event and why you passionate about the work we do. Let them know 
about our home environment, the special volunteer meals and more that you 
may have volunteered for at the home. If they are not able to contribute 
financially ask if they would volunteer sometime in our kitchen or even 
volunteer in this walk. 

Letter Writing 
Personalize your letter with details about yourself and there reasons you are 
walking. You might even want to include some personal stories about some our 
children posted on our website or facebook page. Remember your audience 
when crafting your letter to tailor it to fit your friends, family, co-workers or 
business owners. Consider enclosing a self addressed envelope for a check 
donation or offer to pick it up in person if possible. 

Matching Gifts 



Check if your company offers a matching gifts program. Usually the contact 
person is your Human Resources Director. This program offers you a great way 
to double the money you raise simply by asking your employer how to enroll in 
this program. At the same time be careful to check your employee handbook as 
some companies may not support fundraising within your work environment. 
So check first and be respectful of your company’s policy. 

Donor Events 
Let your sponsors decide how much they wish to give in support of your goal 
for our cause. Don’t limit yourself by asking for certain dollar amount as they 
might have a bigger number in mind. You will be surprised to learn what some 
people and companies are willing to give to support serious ill children and 
their families. 

Businesses you patronize regularly 
Ask the people at the places you frequently support for a donation such as your 
hair stylist, dry cleaner, doctor, dentist, gym, coffee house, favorite restaurant, 
gas station, manicurist, grocer, and anywhere you spend a great deal of your 
hard earned income. 

Acknowledgements 
Always remember to say thank you either in an email, in person, or with a 
personal note card depending on what method you used to solicit this gift 
originally. This is one of fundraisings’ biggest mistake is to not thank your 
generous donors regardless at the size of the gift. Who knows next year they 
may contribute even more to your goal! 


